






C H O O S I N G  T H E

RIGHT REALTOR

You must have confidence in your agent’s abilities, accept their expert opinion and come to a conclusion as a team about 

pricing, desired timing of the sale, and how best to prepare your home for market.

Beth Nix, REALTOR

I understand the marketing and sale of properties down to every detail. Sellers 
benefit from effective marketing that helps ensure their properties’ broad 
exposure. By maintaining close communications with clients, meeting individual 
needs, and often exceeding expectations, I follow through with a “customer for 
life” philosophy.

I believe for a real estate agent to do what is right for you, they must first seek 
to understand your goals and objective and then to provide you the necessary 
information so that you can make an intelligent, informed decision based upon 
facts... not hype or salesmanship.

Assumptions are sometimes made that my job as your Realtor is to find a buyer 
for your home. But that’s only one facet of my job. There are many other 
responsibilities I have that I perform on your behalf.

Explain real estate principles
The process of selling a home
Agency relationships
Listing your property on the Multiple Listing Service(s)
The purchase and sale agreement

Research your homes value
Provide you a comprehensive market analysis
Assist in determining a price that will provide you the highest return in 
the shortest period of time

Negotiate the purchase
Negotiate the terms of the contract with the buyer and buyer’s agent
Assist you in fulfilling the terms of the purchase and sale agreement
Track contingencies and make certain deadlines are met

Help close the transaction
Work with the closing attorney and buyer’s agent to ensure all the 
documents needed are in order and are completed in a timely manner
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MY

PLEDGE

When we discuss the sale of your property, you will be deciding to 
trust your important asset to us. Our goal is to provide you with 
enough information about the market, our qualifications and our 
marketing strategies to help you make an informed decision about 
representation in this significant real estate transaction.

Our pledge is to provide...

Personalized attention backed by an experienced selling team.

Experience in marketing, prequalifying buyers, facilitating 
showings, negotiating offers and closing the deal.

Extraodinary combination of knowledge and marketing tools to 
maximize exposure of your home.

A large referral system and support of over 1400+ Atlanta 
Communities’ agents.

Responsiveness in keeping you informed and attending to details.

A dedication to providing superior customer service that is 
guaranteed in writing.

PLACE YOUR TRUST IN AN AGENT WHO SHOWS A COMMITMENT TO EDUCATE 
YOU ON EVERY ASPECT OF THE SALE OF YOUR HOME.



























MY TEAM OF

PROFESSIONALS

My team is comprised of individuals working with me who each offer a skill and training that specializes in specific 
aspects of the transaction, ensuring everything is done for you properly and in a timely manner.

While I believe my team is extremely competent and possess the ability to professional engage with clients, you will 
not be “handed off” to someone else once you have made the commitment to use my services. I have enlisted their 
expertise to handle the details at the office so I can pay personal attention to you.

YOU

VIP
Client

ME

Client
Specialist

MB

Managing
Broker

OM

Office
Manager

MS

Marketing
Specialist

LC

Listing
Coordinator

CC

Closing
Coordinator

Professional Photographer

For all of our listings, we have a professional real 

estate photographer who takes photos of your 

home, neighborhood highlights and the lifestyle 

your home provides (amenities, nearby parks, etc.). 

This superb photography allows your home to be 

showcased on-line and in print, standing out from 

other listings.

Home Staging

There are cases home staging is necessary to 

maximize the space and to help buyers 

visualize their future home. Staging offers a 

warm and inviting environment focusing on 

the best architectural features and selling 

points of your home. Whether the process of 

staging is done virtually or in the home, we 

partner with the best to get your home first 

noticed, and then sold!
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EFFECTIVE

COMMUNICATION

Succeeding as your Realtor involves communicating with you in a timely and sufficient manner so that you remain 
informed of the market conditions and on the activity regarding your home. This process involves:

Understanding your expectations from the beginning and any changes along the way.

Collecting and tracking basic details to optimize the exposure of your home.

Keep you informed of feedback on your property, particularly comments or concerns relating to its 
condition.

Present all offers received as soon as possible.

Keep you informed of progress, deadlines and milestones after a purchase agreement is accepted, all the 
way through closing.

Report any changes or conditions affecting the sale, without delay.

WE ARE DEDICATED TO PROVIDING YOU WITH SERVICE THAT IS 

PROFESSIONAL, COURTEOUS AND RESPONSIVE.




