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ATLANTA COMMUNITIES

REAL ESTATE BROKERAGE

Determining a
Y imeline for SELLING

@W e mmﬁ%lyour home has been made, determining a timeline for completing your
transaction is very important. Few life events generate more stress than worrying if and when a home
might sell. Coordinating a closing around holidays, school calendars, and job start dates can add even
more anxiety. To minimize the anxiety of selling, let's back plan from your desired move date. If we

market and price well, this date will represent an estimation of when your home needs to be placed on

the market in order to close on schedule.

STEP 1:
1 2 4
CHOOSE 3 > |
YOUR 71819110111 ]12]13
MOVE DATE AP TR 18“2__0
21122123 (24|25|26|27 SUBTRACT
2812913031 45 DAYS
JuLy
MAY
w7l HEEE
1234567 345“789
819 R 11[1213]|14 1011111213 [14[15|16
15(16 (17181920 21 1711811912021 (22|23
22 24125262728 24 (2512627 (28(29(30
293031 31
JUNE
STEP 4.
Most homes are
prepared for sale 11234
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To more closely estimate
the amount of time your
property will need for
marketing, we will
provide you a detail
market report of your
area.

We will work with you to
identify needed repairs,
de-personalize your home,
and get professional
photography for marketing.





