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Buying a home can be a wonderful and exciting time

when you are receiving professional guidance and go

aboutitusinga [ogical, informed process.

We have prepared this comprehensive Homebuyer’s Guide
that will help you navigate the process of purchasing your
new home from the offer to move-in.

Save time, energy and frustration working with an agent who
can assist you in moving through the home buying process
from search, to decision, to ownership. Using a refined,
efficient process to research and assemble documentation
for homes that meet your criteria, we ensure your time will be
spent in the homes that you want to see.

Purchase a new home and you step into a new life. The event
means building emotional ties to new people and exploring
anew area. There is a sense of adventure in finding new

restaurants, stores, and service providers.

We understand this and stand ready to help every step of
the way in finding your new home. While it can be a very
exciting time, purchasing a home can also be stressful and
provoke anxiety.
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As your real estate agent we offer guidance and options for
the many decisions to be made, and provide viable solutions
to any challenges that may arise. We work closely with you
to locate your ideal home and then help navigate through
the necessary negotiations and paperwork as smoothly as
possible.

We promise to treat you with the same respect that we
also expect from others in our personal and business
relationships. To obtain absolutely the best results, we
operate with the highest standards of excellence, integrity
and responsibility.



In our business,

it’s all about /Y' 0 [ T
o

«  Exploring your dreams

« Understanding your needs

« Addressing your concerns and
questions

« Arranging your finances

«  Valuing your time and your life

HOME BUYER'’S GUIDE: Your Strategy for Smart Home Buying.

We can help...

© Identify your needs
©® Find sources of financing
® Obtain accurate information on

neighborhoods, schools, and communities

® Select and arrange property showings

© Evaluate properties of interest

©® Beknowledgeable about the forms and
agreements

© Advise on contract contingencies to protect
your interests

©® Negotiate a favorable price and terms of
purchase; being prepared with a rationale
for everything, thus strengthening your
bargaining position

® Monitor the entire purchase process,
assisting with issues that may arise through
closing

© Refer other service providers, such as

inspectors, contractors, and exterminators
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About Atlanta Communities

Atlanta Communities Real Estate Brokerage, LLC is a full service

real estate brokerage.serving the Greater Metropolitan Atlanta Atlantaes PREMIER

Area. We have 7 locations and over 1600 Realtors® and Associate

Brokers poised and ready to guide you through your real estate Local Real Estate Brand.
transaction. Whether you are looking to buy or sell property, let

one of our experienced Realtors® help you facilitate the Atlanta

real estate market.
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When selecting a real estate professional, you want
someone who has a thorough understanding and
can provide accurate information on neighborhoods,
schools, and communities. You want someone who
can anticipate problems before they occur and offer
solutions based on previous results.

Buying a home involves a significant amount of
money and can be emotional; it is important you find
someone you like and trust. You must have confidence
in knowing your real estate agent understands

your concerns and objectives. The right agent will
understand the complexities of the ever changing

real estate market and be able to communicate to you
crucial market data.

Only after we fully understand your position, can
we then focus on the areas of importance and meet
your objectives.

You want someone who can an-
ticipate problems before they
occur and offer solutions based
on previous results.

In addition to finding homes that meet your wants and
needs, we have the resources to assist you in finance,
insurance, and other related service professionals,
such as home inspectors, pest control companies and
movers.

Why do I need a Realtor®¢

A Realtor® brings a wealth of knowledge and experience

to the business of buying a home. In fact, a licensed real
estate professional provides much more than the service
of helping you find the home of your dreams. Realtors® are
not just sales agents. They are expert negotiators, seasoned
financial advisors, and superb navigators around the local
neighborhood. They are members of the National Association
of Realtors® (NAR) and must abide by a Code of Ethics and
Standards of Practice enforced by NAR. A professional
Realtor® is your best resource when beginning your search
for your new home.

// REMEMBER //

The services you receive will vary depending on your agency
relationship. It is important you know the agent’s ethical and
legal responsibilities that exist when working as a buyer’s
agent and as a seller’s agent.



What is a

BUYER’S
AGENT?

A Buyer’s Agent acts solely on behalf of the buyer
and owes duties to the buyer, which include the
utmost good faith, loyalty, and fidelity. The agent

will negotiate on behalf of, and act as an advocate
for the buyer. The buyer is legally responsible for the
actions of the agent when that agent is acting within
the scope of the agency. The agent must disclose

to sellers all adverse material facts concerning the
buyer’s financial ability to perform the terms of the
transaction and whether the buyer intends to occupy
the property. A separate written buyer’s agreement is
required which sets forth the duties and obligations of
the parties.

What is the BUYER,S
AGENCY AGREEMENT?

A Buyer’s Agency Agreement is a written contract

a Real Estate
Professional

HOME BUYER'’S GUIDE: Your Strategy for Smart Home Buying.

What is a

SELLER’S
AGENT?

A Seller’s Agent acts solely on behalf of the seller

and owes duties to the seller, which include the
utmost good faith, loyalty, and fidelity. The agent will
negotiate on behalf of, and act as an advocate for the
seller. The seller is legally responsible for the actions of
the agent when that agent is acting within the scope
of the agency. The agent must disclose to buyers or
tenants all adverse material facts about the property
known by the broker. A separate written listing
agreement is required which sets forth the duties and
obligations of the parties.

Entering into a Buyer’s Agency Agreement has

that creates an agency relationship between you, as countless advantages. When you sign a Buyer’s agency

a potential home buyer, and the Buyer’s Agent you'd agreement, you are simply agreeing to work with a
like to work with during the home buying process. This personal representative who, by law, must represent
agreement provides clarity to the relationship between your best interests to the best of his/her ability. As

two parties. A prospective home buyer agrees to your Realtor®, you get a professional devoted to

Vwork with an agent for a period of time culminating

protecting your needs to help you make one of the
in the purchase of a property and the payment of a most important investment decisions of your life!

commission.
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of Home

Proper planning will help you focus on what you
want and eliminate unnecessary distractions.

Furthermore, planning will help you anticipate and prepare for requests
from your agent, lawyers, lenders and a host of other professionals.
This will allow you to purchase your new home with minimum hassles.

This guide is designed to summarize the various steps along the path of
qualifying, finding and buying a home. It is our job as your trusted advisor to
streamline the steps for you, ensuring everything is completed according to
plan and that we find the right home, negotiate the best price and terms,
and take care of all the details.

Begin the
Home Search

Begin Loan Application

Initial - Pre-Qualify with Lender
Consultation :

Meet with Lender

Assess Your Wants & Needs View Properties on Initial

Search Criteria
Establish Working Relationship
Evaluate Each Property
Educate on Current Market
- Periodically Assess Search
Outline Buying Strategy - Criteria Based on Availability
- of Properties
Discuss Financing Options

Choose the Right Home

Buying

Prepare
An Offer

Review Comparable Sales
to Determine Offer Price

Review Progress of
Loan Pre-Approval:
Decide On Financing

Review Disclosures, as Available

Decide on Other
Negotiation Terms:

- Inspections

- Possession Date

- Personal Property, etc
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V1 ZEUEN Reach Agreement

4 with Seller

Complete Inspection
& Remove Contingencies

Present Offer to Seller/Agent - Line Up Home Inspection
Negotiate Terms & - Submit/Resubmit Pre-Approval
Possible Counter Offer . Application with Lender
Finalize Purchase Agreement . Negotiate Inspections Stage Pre-Closing
. &Remove Contingencies 6 Preparations
L Order Home Insurance

- Complete Pre-Closing
Documents from Lender

Order Utility Service
Perform Final Walk-Thru

Review Closing Statement

Closing
Day

Bring ID

Cash, Certified
Funds or Wire
Funds for any
Overages

Get Your Keys
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WANTS
VS.

NEEDS

The included Home Buyer’s Needs Analysis will help you

establish some important criteria for your new home so you can
cut your search time and narrow in on the areas and specific
homes that meet your needs and circumstances. Define what
you want and need in your new home. Using the provided
checklist, mark the most important features you are looking for
in a home. You may want to write some qualifying comments

or additional features that are of importance to you. The more
clearly you define your wants and needs, the easier the process
of searching and deciding on your next home.

Some buyers make the mistake of thinking that if they look
around long enough, they will find a home that has every

single item on their wish list, and fulfill 100% of their needs

and wants. With the thousands of variables involved with
finding a home, including location, style, size, amenities
and condition, this is almost always an unrealistic goal.

Remember...stay flexible.

Buyers who wait for that “perfect” home often pass up
homes that meet 90% or more of their desired features.
This generally results in the buyer “settling” for something
less than ideal because they are worn out from the search.
It really is important that once you locate that home that is
truly 95% of what you want, you should make an offer. It is
unlikely, and truly unrealistic, that you would find 100% of
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What are you looking
for in a home?

The process of buying a home can seem overwhelming.
It’s hard to know where to start when there are so many things to consider.

what you want in a home. You may find once you start looking
that you need or want to shift your priorities, price, style or
location according to what you are seeing in the current market.

To help you stay focused and get the most out of your search J ‘
process, it's a good idea to start with a list. Identify your “must

haves” so you know the priorities. Buying a home is an emotional

process and sometimes it's easy to fall in love with a particular

house feature or style, forgetting about what you originally

decided you needed to suit your ||feSty|e and budget *

Your “must haves” may include things like
number of bedrooms, bathrooms, good natural
light, a separate play area for the kids, and/or a

large, sunny backyard. Let us search, filter and send you

Talk to family and friends to learn from their the best available properties for

experiences: what do they love about their home sale that match your specific
and what would they change? housing needs.

Thinking through what you want first makes it

much easier once you start talking to sales people
and builders. Lists will help you prioritize what
you really need, while staying within your budget.

[/
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SO...
What will this cost?

Homeownership pays in the long run, but there are some
upfront costs that you should be aware of. These include:

Closing Costs

Closing costs will vary depending on your loan, time of year,

and many other factors. These can sometimes be negotiated
to be partially paid by the seller and can also be rolled into a

mortgage. Closing costs are paid at closing and are generally
about 1.5% of the sales price. Some examples include:

- Attorneys' Fees « Prepaids

« Homeowner's insurance « Escrow Establishment
« Title insurance « Survey Costs

« Appraisal Fee « Loan Application

« Overnight Mailing « Intangibles Tax

+ Real Estate Tax + Discount Points

« Government Filing Fees « Interest Proration

Home Inspection

This is typically the first cost you will run into and very important,
as it allows you to request repairs from the seller. The cost is usually
based on a home's square footage, ranging from $350-$500.

Credit Concerns

A big factor in how much you'll pay for a home is your credit score.
A high score allows you to qualify for better interest rates and
therefore lowers your monthly payments. To improve your credit
score, pay off any accounts in collection at least two months prior
to applying for your loan and then don't apply for any new credit
cards or other loans during this period. Don't be scared if you don't
have the best credit though. There are many special loan programs
out there and we'll help you find one just right for you.

Before you set out to find your new home, you should get
pre-qualified for a home loan. Besides allowing you to make
a confident offer, a pre-qualification can help you determine
the maximum amount you are capable of offering.

It's a good idea to contact a lender early in the process to
get pre-qualified. This will give you a general idea of the
amount of mortgage you qualify for and will save you time
because you will know the price of homes you should be
viewing. Most reputable lenders will pre-qualify without
any fee or further obligation. You will be asked questions
about your income and monthly debt so the lender can
work up a “ballpark” figure on the most you will be able to
borrow.

Keep in mind that the lender is not guaranteeing you a
loan; with additional information and an application for
a mortgage, a lender will pre-approve you up to a certain
amount.



Advantages of
Being Pre-Approved

« Your house-hunting process will be more efficient.

+ You will know exactly how much you can spend.
- You will gain negotiating power.

+ You can shop with the confidence that you practically
have cash in your hands.

+ You can close on your dream home quickly.

Obtaining lender approval in advance allows you to select
the best loan package without being under pressure. You
won't waste time considering homes you cannot afford and
you will know in advance exactly what your payments will
be when you finally do make an offer.

HOME BUY'ER’S GUIDE: Your Strategy for Smart Home Buying.

Making
an Offer

Price

What you offer on a property depends on a number of
factors. A seller with a house that has been on the market
for a long time may be willing to accept a lower price.
Sellers generally set asking prices so they have room to
negotiate. Your offering price opens these negotiations.
You should also consider the cost of necessary repairs
that will require extra investment on your part. You can
use these to justify offering a lower price.

Deposit / Earnest Money

The amount of earnest money accompanying the offer
should be clearly stated, plus the amount of money you
will be paying at closing and your sources of financing.

Personal Property

Light fixtures, drapery rods, chandeliers, washers, dryers,
refrigerators, storm windows and doors, and other items
not physically attached should be specified in writing if
they're to be included in the purchase of the home.

Financing Contingency

Determines how long after the offer is accepted to
arrange financing and the sources of financing and the
exact terms for which the buyer is applying.

Closing Date

Your offer to purchase should also include your proposed
closing date. This is the date the actual and legal transfer
of ownership occurs.

Move-in Date

If you can be flexible on the possession date, the seller
might be more apt to choose your offer over others who
may be asking for a longer closing period.
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- for your protection,

A home inspection gives the buyer more detailed information
about the overall condition of the home prior to purchase. The
inspection is not designed to criticize every minor problem or
defect in the home. It is intended to report on major damage or
serious problems that are in need of attention.

In a home inspection, a qualified inspector takes
an in-depth, unbiased look at the home to:

© Evaluate the physical condition:
structure, construction, and

/HOME 'NSPECT mechanical systems
|
REPORT ® Identify items that need to be

repaired or replaced

CoOl © Estimate the remaining useful life
ol of the major systems, equipment,
it iS not j
NSpection A'
erms of
"®paratin,

Potential RED FLA GS. MAJOR FOUNDATION PROBLEMS: Foundations can

leak, erode, or shift. Requires expert consultation.

structure, and finishes

WATER DAMAGE: Improperly treated water damage MISSING OR INOPERABLE GFCI: A ground fault

can cause the growth of mold and mildew. circuit interrupter (GFCI) switches off electric power to
RADON: This odorless gas, found mostly in rocky areas, a circuit when it senses any loss of current. A missing or
can cause cancer. malfunctioning GFCl can lead to electrocution, electric

shock, and electric burns. Luckily, these can be installed

MOLD: Toxic mold can cause serious health problems, .. o .
by an electrician fairly inexpensively.

or even death, especially to infants and those with weak
MIXED PLUMBING: Old and new plumbing

components can cause supply issues and may need

immune systems.

TERMITES AND CARPENTER ANTS: These insects wradifing
weaken the structure of a home over time. .
UNDERSIZED ELECTRICAL SYSTEM: Found mainly in

2l Y 3o LR S €2 95 Gy [prelsl S older homes, this can result in a shortage of household

repair, depending on materials and age of the roof. circuits and outlets.

ALUMINUM WIRING: Found in some homes built in LEAD-BASED PAINT: Houses built before 1978 should
the mid 1960's to the early 1970's, this is a potential be checked for lead based paint as this can cause lead
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fire hazard. poisoning, particularly in children and pregnant women.



SELLER’S PROPERTY
DISCLOSURE

As a buyer, when you make an offer on a home, we

will request the seller to provide a Property Disclosure
Statement; it is a helpful source of information on what the
seller knows about the condition of the property.

The document is a multi-page questionnaire the Seller
completes normally at the time they list the house with
their agent. It covers in great detail the structural and
environmental condition of the home.

The seller must state if they have any knowledge of various
conditions or occurrences in their home, for example, if
there has ever been a plumbing problem. They can answer
if they know, but if they don’t know, it doesn’'t mean it never
happened before they bought the home. Or if they never
lived in the home but were investors or inherited it, they
might not know, and they would either leave blank or mark
the “no” box.

What's most important is that you review the disclosure
statement with your agent and know what action you
can take to negotiate or reject the purchase based on
disclosures made.

You should not rely on the disclosure for your in-detail
information, but do a full and complete home inspection in
order to thoroughly examine the home and understand any
and all conditions, defects or potential trouble spots that
come along with it.

HOME BUY'ER’S GUIDE: Your Strategy for Smart Home Buying.

N'SPECTION

What’s covered...

A home inspector provides a visual, non-invasive
inspection of various structures of a property.
They do not drill into walls, move structures, or in
any way damage the property to perform tests.
The purpose of the inspection is to determine if
the components are in working order at the time
of the inspection.

A typical home inspection includes a visual

inspection and operational check of the following:

Exterior siding, doors, windows,
decks, drainage, retaining walls, etc.

Interior doors, ceilings, floors,
windows, built-in appliances, etc.

Structural Systems

Electrical Systems

Air Conditioning Systems

Heating Systems

Plumbing Systems

Ventilation and Insulation

Roofing
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